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TAAUHA KYPTbITUHA

OMNEPALUMOHHBIN AMPEKTOP PROFITBASE
SOKCTEPT NO CUSTOMER EXPERIENCE

10 A€T B KAMEHTCKOM OMbITE, 3AMYCKAACQ HECKOABKO
MOAPCO3AEAEHUM (C HYAI

YaeH Accoumaumm lNpodoecCMOHOAOB
Kamentckoro Onbita Poccum

HAaeH xtopu npemmm CX Word Awards
ABTOP KYPCOB NO SMMNATUMN M KOMMYHUKALMAM
TpeHnep no O 1 KOMMYHUKALLMAM
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it
e

1

Cnukep, KOHCYALTAHT, KOoy4 1 MeHTOp
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"CAMBIE MONYAZPHbBIE METPMKN CX
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NPS CSAT/CSI CES




NPS = AOAABHOCTb

TOYHO AU OH BCEM HYXEH?

« Ecamy BaC meHblue 100 KAMEHTOB, HE
3amopadmBamtech ¢ NPS

* He CTOUT M3MEPITb, ECAM Bbl HE
NAQHMPYETE 30A0BATb AOMOAHUTEAbHbIE
BOMPOCHI M pABOTATbL C OOPATHOM
CB3blO
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NPS: TOHHO AN HYXHO
CPABHNBATb?

» ECAM Bbl paBOTAETE HA PbIHKE, TAE
MHOTO O4€Hb MOXOXXMX KOMMAHMM,
Hanpumep BAHKKM, COTOBbIE
OnNepPATOPLI, PUTEUA, TO MOXKHO
BMOAHE Ccebq CPABHMBATH C KEM-TO

* ECAM Bbl pabOTAETE HA PbLIHKE, TAE
AQHOAAOTMYHbIX KOMMNAHUM HE TAK
MHOTO, AMDO O4EHb CAOXKHO MX
MEXAY CODOM CPABHMBATS,
HAMNPUMEP IT-KOMMNAHUM, TOTAC
AYYLLIE Ce0q CPABHMBATL TOABKO C
coboun




CSAT/CSI =

YAOBAETBOPEHHOCTb
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[ACBHQOS BOAb METPUKM — MPOCHOC
COTPYAHMKOB OLLEHUTb KOK MOXHO AYyYLLIE




CES:
AEKOCTb
PELLIEHN4
BOIPOCA

[ToMMEHMMA ACQAEKO HE
CISKINS



BIXOAA HET?
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"AABHBIE CBOMCTBA
KAKOYEBOM METPUKM:

BEAET K AEHBIOM

MN3IMePUMO

MmeeT LEHHOCTb



XAPAKTEPNCTUNKI
KAKOSEBOW METPUKI

« K Hen «berym Bce BMecCTe
« OTPOXXAET CAOMOE BAXHOE

* AOATOCPOYHQO4

e MoXeT OblTb OOAbLLIE OAHOM



MPUMEPHI

Pabo4ymm: AUYHbBIN:
« AOGBHOE — 3TO 4TO NP OOAEMDI * [IOUTAQLLAIOT HO KOHODEPEHLLMM
KAMEHTA PELLIOAMUCH OE3 MOETO

e [1PUXOAAT HO KOHCOATUHT U

MPOUBAEHEHUNA)) MEHTOPUHT



A KAK XE MOTMBALMNA®

« KAIOYEBAI METPMKA HE CTABUTCH B KPI

* B MOTUBALMIO MAYT TOABKO
MPOOM3BOAHbBIE, HO KOTOPbLIE COTPYAHUK
BAUSAET




N TMTOCAEAHEE

Co3A0UTE CUCTEMY METPUK, TAE TAOBHAA METPUKA — BO TAOBE
Cobumpaumrte peryAapHo
CAaeamTe 30 AUHOMMKOMU

3APABO OLLEHMBAMTE BKAIOYEHME METPMK B KP!

N TAQBHOE:
AYYLLIE MEHbLLIE, AQ AYYLLIE!



Cnacubo!

faAMHa KypTbirMHa

+7 912 667 8708
Kurtygina.g@gmail.com

t.me/Kurtygina

MporyAku no CX
c KypTbiIrmHou
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