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ODPDPEKTUBHAA MOHETUSALIUSA
BXOAOALULEN OBPALLLAEMOCTNU

benoycos AHTOH



PA3SBUTUE KITMUEHTOB

KAK CKJIOHUTDb
KIIMEHTA K NMPOOAXKE?

ero noAKao4YeHne AoCTynHo

MpeanoxKeHne yHUKanbHOR, a
l TONbKO cenyac!

/1PaboTa c Bo3paxKeHUAMM

/1 MepcoHanbHbIN noaxoa,

1Yno6HbIl npouecc

/1KauecTBo 3BYKa




NPUBJIEMEHUVE KJTMEHTOB

CONPOBOXXAOEHUE KITMEHTOB
B NMPOLLECCE NPUBJIEHEHNSA

AS IS:

CTaHAapTHbLIN NYTb NOTEHLUMANBbHOIO
KANeHTa

OdopmneHue 3aKkasa npu obpalleHnun B
KOHTAKTHbIN LEeHTP

Mepuop 8 aHen ana obpaweHma B oduc u
3aKN0YEHMA AOroBOPaA

TO BE:
[1yTb NOTEHLMANBHOIO KANEHTA C
CONPOBOXAEHUNEM MOKYMKKU

= OdopmneHune 3akasa npu obpalleHnmn B
KOHTAKTHbIN LEHTP

= [lepuon 8 aoHen Ana obpalweHmna B opuc U
3aKN0YEHMA AOrOBOPA

= 3BOHOK OT pob0OTa K/JMEHTY Ha 6-01 AeHb nocne

opopmMneHmna 3aKkasa
2%
-+



PA3SBUTUE KITMUEHTOB

ABTOMATUSALINA
NMPOLIECCOB lNPOLOAX

/- I ObpalleHne KNneHTa B AUCTaHLUNOHHbIN cepBuUc (4aT B
MOOUNIBbHOM MPUNOKEHUN NN 3BOHOK)

/- I [MpoBepKa HaANYMA NPeaNoXKeHUN ANSA KNNEHT],
CYLLECTBYIOLWMX OFPAaHNYEHNIN HA HOMepe

/- I NHbopMUpOBaHME O HANNYNKU NPEAIOKEHUS
/- I MoaKkntoyeHne npoaykta/OTpaboTKa BO3parKeHU !

/- I 3aBeplieHne KOHTaKTa




PA3SBUTUE KITMUEHTOB

NMPEVMMYLLECTBA N PUCKW
ABTOMATUSALIAN

NMPEMMYLLIECTBA PUCKU

/1 lOpuanyecKkmne acnekrbl,
NeTann3MpoBaHHasa HAaCTPOMKa
TapreTa

CoKpalleHune BpemeHn 0bpaboTku
3anpocoB

CoxpaHeHue pecypcos Ana

NpefoCTaBAEHNA CepBUCa /1 OWKNBKM B KOHcyAbTaumax/ npu

NOAKNIHOYEHUNN NMPOAYKTA



PA3SBUTUE KITMUEHTOB

MHTEMPALLA NMPOLOAXK
B OBPALLAEMOCTD

/- I AHaNn3 KIMEHTCKOM O6paLLI,aEMOCTM ANnAa onpeageneHunA
«ropAavynx» TemaTuK

7| MHTerpauma npoaak B CEpBUCHbIE CLUEeHapumn
7' Pa3BuTME KANEHTa B KayecTBe nogapKa
7' PocTt NPS / CSI

/- I POCT KaueCTBeHHbIX NpogaK




rotoB OTBETUTb HA
BALLN BOMNPOCDI!

benoycos AHTOH
MeHeax<ep no ynpasBaeHUO MOoHeTu3aumnen, T2

Anton.Belousov@t2.ru
t2 Poccusa

to
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