25 iipexs

BAJTAHC B XAOCE, unu
UCKYCCTBO YNPABJ/IEHUA
NMUKOBOU HATPY3KOM

B KOHTAKT-LLEHTPE BAHKA

Buktopua Mopo3oBa, HauanbHUK OoTAeNa,

EkaTtepHa MACHAHKWHA, 3amecTUTeNb Havya/lbHMKa OTAena.

OTaen nNaHMpoBaHUA M a4 MUHUCTPUPOBAHNA AeATEIbHOCTU, KOHTAKT-
ueHTp Poccenbxo3baHKka

Nepeposoit OnbiT KoHTaKTHbIX LieHTpos - Excellence in Customer Contacts, 25 utoHa 2025



B YEM MNMPOBJIEMA

ANA KNNEHTA

HeCBoeBpeMeHHbIVI OTBET,
an UTENbHbIN NOUCK OTBETa,

HekomneTeHTHas
KOHCY/ibTaUunA

25 IPCXbB
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AONA BAHKA

HeaddektneHoe
NCNoNb30BaHMe PyCcypcos;

nOTepﬂ NOANbHOCTU K/IMEHTAQ;

PEI'IyTaLI,MO HHblE PUCKU



CTPATET'M U UHCTPYMEHTDI e

IPCXbB

MpepoTBpalLeHMe KPU3UCHDBIX CUTYaLUIA.

MHorocryneHueckaa cuctema ynpasieHUsa NUKOBOWU HArpy3Koi:
onepaTMBHOE pearnpoBaHue Ha Popc-MaxKopHble 06CTOATENbCTBA;
YPOKM Xaoca: N1aHMpoBaHue Ha byayliee, OCHOBaHHOE Ha TEKYLLEM OMbiTe

TexHonorMm Ha cnyxbe 6anaHca.




NMPOrHO3UPOBAHME e
KAK OCHOBA 3®®EKTUBHOIO NNAHUPOBAHUA 1PCXB

B MOZE/IN YYUTBIBAIOTCA:

MUCTOPUYECKUE AAHHbIE SKOHOMMWYECKUE U CE3OHHOCTb
COLUMANbHBIE PAKTOPbHI

O O O



ONEPATUBHOE ONEPATUBHOE PEATMPOBAHUE et
HA ®OPC-MAXOPHbBIE OBCTOATEJIbCTBA IPCXB

CUIHOABHAS CUCTEMA PEATMPOBAHMS )

EENEEE — HyASBOS CTEMNEHD TPEBOTU
XKEATbIM — PETUCTPUPYEM BCMNAECK KAMEHTCKOM OKTMBHOCTH

B - i1y OLLS BBIXOAMT M3-MOA KOHTPOAS
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YPOKWU XAOCA:

vtedh
NMMAHWPOBAHUE HA BYAYLLUEE, OCHOBAHHOE HA OIbITE 25 IPCXB

NMNAHOBBIE MNMUAKA

BHEMJIAHOBBIE NMUKA

®OPC-MAXOPHbIE
CUTYALUU

i KOHTpoAupytoTca rpynnoli N1aHMpoBaHMA, KOTOpan OTBeYaeT 3a

1

i apdeKTMBHOE NPOrHO3MpPOBaHMe U NocTpoeHMe rpadrKoB paboTbl
1

| COTPYAHWKOB KOHTAKT-LEHTPa
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TEXHONOINN HA CITYXXBE BAJIAHCA:
ABTOMATU3ALUUNA N ONTUMN3 ALIUA
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PE3YJIbTATbl U AOCTUXEHUA 25 et

IPCXbB

BPEMS OXXWOAHUS HA NIWHUM OBCNYXUBAHUSA (ASA)  COKPATUIOCK HA 40 CEK

%
KONUYECTBO NOTEPSIHbIX BbI3OBOB (LCR) CHU3UNOCH HA 1 2 0

%
MONE3HOE BPEMS (OCC) YBENUYUNOCH [0 89 (0]



IPCXb

3ddeKTMBHOE ynpaBneHne NMKOBLIMK Harpy3KkaMm B KOHTaKT-LLeHTpe — 3To MCKYCCTBO 6anaHca, tpebyrollee He
TONIbKO CTPATErMYeCcKoro NAaHMPOBaHMA U TMBKOCTU, HO U BUPTYO3HOrO B/IaAEHNS COBPEMEHHbBIMM TEXHONOTUAMMU.

Haw onbIT NOKasbiBaeT, YTO ANA MNOAAEPMKaHUA BbICOKOrO YPOBHA OBCAYKMBaAHUA, YKPEMNAeHUA penytaumm u
obecneyeHMA yCTOMYMBOrO POCTa B YC/I0BUAX MEHAIOLLLENCA SKOHOMUKM HEOBXOAUMO:

= CcMOTpeTb B byayuiee,

= fepKaTb PYKy Ha ny/bce,

" NPOABAATb FTMOKOCTb M a4anTUBHOCTb,

" BUPTYO3HO YNPaBAsATb PAa3HOMIAHOBLIMW 3a4a4amMu,

" MMeTb TEXHOOTUYHbIX NOMOLLHUKOB.



25 iipexs

BAJIAHC B XAOCE, naun

UCKYCCTBO YNPABNEHUA MMKOBOW HATPY3KOM
B KOHTAKT-LUEHTPE BAHKA

BukTtopua Mopo3soBa, HayanbHUK 0TAena,

ExkaTepnHa MACHAHKWHA, 3amMeCcTUTeNlb HaYa/lbHUKa oTAena.

OTaen nnaHMpoBaHWUA U agMUHUCTPUPOBAHMUA AEATEIbHOCTU, KOHTAKT-
ueHTp PoccenbxosbaHKa

Nepeposoit OnbiT KoHTaKTHbIX LleHTpoB - Excellence in Customer Contacts, 25 nionn 2025
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